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Game Prep 

Get Serious About the Finances 

Now that you've figured out your "why," there are a few financial things to consider. Are you underwater 

on your mortgage? What's the current market like and how might it impact your ability to sell? 

Are you on top or underwater 

with the house? 

In real estate, "underwater'' refers to 
when a homeowner owes more on 
their home than the home is actual
ly worth. If you're unsure of whether 
you're underwater, you can usually 
determine this by contacting the fi
nancial agency responsible for han
dling your mortgage. 

What can you reasonably sell 

it for? 

Now you're ready to ask the mil
lion-dollar question: "How much can 
I sell my home for?" A simple way to 

What price point can you list for? 

find out is to use the TCT Home Value 
Report, which will give you an 
estimate of the monetary value of 
your home in the current market. 

Understandably, you want to get 
the best price for your home. Just 
remember to be realistic in your 
asking amount, because what you 
can sell it for and should sell it for 
aren't always equal. 

To determine how much you should 
sell  your home for, request  your 
agent to provide a Comparative 
Marketing Analysis (CMA).This 
report provides data of the most 
recent sales in your 

area and can help you compare those 
values to the value of your home. 
You can also determine the listing 
price of your home based on the in
ventory or current market conditions. 
In a buyer's market, you may have to 
price your home slightly lower than 
the value price to get your home to 
sell. In a seller's market, you can price 
your home no more than 10 percent 
above market value. In a neutral mar
ket, you need to pay close attention 
to the home sale prices in your neigh
borhood to make sure that you are 
able to price your home just right to 
guarantee a sale. 

The first step to answering these questions is requesting your agent provide a home value report or a 

market analysis of your home. 

http://www.thecascadeteam.com/hvr.php
http://www.thecascadeteam.com/hvr.php
http://www.thecascadeteam.com/blog/the-importance-of-a-comparative-market-analysis-cma-in-selling-your-home.html
http://www.thecascadeteam.com/blog/the-importance-of-a-comparative-market-analysis-cma-in-selling-your-home.html


Click here to download our House Hunting Checklist

http://www.thecascadeteam.com/house-hunting-checklist.php
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Happy Sellin� 

Just like your favorite sports match ups, selling your home will 

have a few challenges and victories! But, with a solid strategy and 

a great coach, you're sure to have the most positive outcome. 

DISCLAIMER: 

While this guide is comprehensive, it is not exhaustive. Everyone's 
selling situation is unique, so always double-check with your agent and 

local municipality regarding housing laws and code requirements. 
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Click here to download our House Hunting Checklist!

Click here to download The Cascade Team Mobile App!

http://www.thecascadeteam.com/house-hunting-checklist.php
http://www.thecascadeteam.com/apps.php
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